D. Mitchell & Company, LLC Disclosure of Possible Conflicts of Interest

In an effort to provide full and comprehensive disclosure in today's investment and
regulatory environment, D. Mitchell & Company, LLC. (DM&C) discloses the following:

Recommendations in implementing a financial plan (Plan) may include the purchase of
products or services offered through DM&C or its related entities. Clients are under no
obligation to purchase any such products or services. In the event a client elects to
implement a Plan, or any part of it, clients should understand and agree that the firm may
receive commissions and other fees (e.g. revenue sharing, marketing...) in connection
with those purchases. Fees charged for the Plan are for the Plan only and do not include
implementing the recommendations. Clients should also understand that if they use the
services of DM&C in connection with the sale or purchase of a security, such activities
may result in the client paying sales commissions, mark ups or mark downs, 12b-1 fees,
trailing fees or service fees. DM&C's Operating Philosophy: We believe that having
access to a variety of services, products and providers presents us with an opportunity to
offer our clients what we consider to be the "best of breed", at any given time, as we are
not a product manufacturer and we do not sell our own proprietary products. Itis
standard industry practice for broker/dealers to pay marketing fees which are sometimes
referred to as "preferred supplier” relationships. These fees are paid by the sponsoring
company in part to help defray the cost incurred by the broker/dealer for marketing and
training related to the product. Receipt by DM&C, or any related person, including the
consultant, of the compensation described above may result in a conflict of interest.
Information regarding specific marketing agreements can be found in the product's
prospectus. Please read the prospectus thoroughly for more information.



